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Contact details: (M) 09873170235   E- mail: saxenasaurabh2006@gmail.com
      Location: Delhi/Ghaziabad (N.C.R)                Education:     B.Sc., MBA
    Pharmaceuticals & allied , Hospitals.  FMCG, Education  
          Sales, Business Development   , Operations   &     Events
                                  Total Exp :  28 Yrs.   (From 1996 to 2024) 


[bookmark: Profile][image: ] Profile	
· A dynamic leader and effective communicator with excellent relationship management and people management/ development skills. Capable In taking the strategy from concept to execution
· [bookmark: _GoBack]Around 28 years of rich experience in Sales, Business development, operations, Events & team management, In Pharmaceuticals Vaccines & allied, Healthcare, FMCG (Personal, Health &Baby care), and Education industry.
[image: ]Competencies	
· 
· Launch Of New Product & Company
· Sales , Business Development & operations 
· Lead Generation, Rx Generation, Building Customer Data Base.
· Referral Network development 
· Franchisee Development & Management in healthcare industry (Drs and hospitals).
· Developing Distribution Network 
· P & L Accountability
· Account Management
· Cross-Functional Team Work
· Vaccination and Health Checkup Camps, Launch Meets Media Promotion, Tie-ups 
· CME , Chemist /retailer meets  
· Events , BTL Activities
· School Promotions & NGO Tie-Ups.
· Physicians, Gyn, Pediatrician ,GP (non MBBS and MBBS ), HCP , chemist  & retailer coverage
· MS -Excel, Word, Power Point
· Retailers ,whole sellers 
· Demand creation
· Team management recruiting, mentoring & training


  
[image: ]	Work Experience -	
1. Area Manager –  Indishrestha pvt ltd  : (From 24th july 2024 ):
· Launch of the company, Business development , sales of Haircare range 
· Establishing distribution network & Hiring & Developing the  sales team 
2. Academic Manager –  Kreedo Preschool solutions : (From 8th Nov  2023 ):
· Taking care of the of 265 accounts(school) in north India 
· Helping the sales team (field and inside) in the closures of the new sign ups.
· Ensuring of the  onboarding ,nurturing the new accounts ,implementation of the curriculum, renewal of the contracts, teachers training 
· Handling a team of  6 implementation managers and 2 training managers 
· Helping the owners in setting up of new schools
· Helping & Guiding the owners in  the operations of existing school 
· Organizing parent orientation programs 
· Guiding in marketing events for increasing the footfall and admissions  
[bookmark: 1._Head_Sales_&_Business_Development_-_P] 3. Head Sales & Business Development: Ellia cytocare/ Florencia health care                (from Sep 2021 to Nov 2023)
· Launch of the company, Business development , sales  of oncology, antibiotics, PPI
· Product range of oncology, antibiotics, PPI general Range & Neutraceuticals.
· Developed the distribution policy, distribution network & sales team for two divisions.
· Responsibility of creating training and promotional input.
· Coverage of dispensing non MBBS doctors, MBBS, dispensing doctors HCP& chemist.
· To Expand business throughout north India with minimal investment
[bookmark: 2._Regional_manager_sales_&_Business_dev]4 . Regional manager sales & Business development - SAPL (Sep 2019 to Aug 2021):
· Business development and sales of Business loans professional loans & personal Loans
· Lead generation through tele callers, property dealers, Chartered Accountants, sales tax consultants etc.
· Relationship management with bankers and follow-up for disbursal of files (ICICI, HDFC, IDFC and NBFC).
[bookmark: 3._Head_North_India_-_Oxygen_healthcare_]    5. Regional manager North-Oxygen healthcare: Events & Operations (Dec 2012 to Aug 2019)
                                     
· Looked after a network of 3700 Doctors  & HCP (Ped, Gyn, Derma, GP &non MBBS).
· Tie up with 185 hospitals and nursing homes for marketing activities and events  
· Responsibility of safety operation, management and running of 1700 TV monitors in clinic / hospital waiting area.
· Responsibility of managing	operations, marketing events, lead generation activities, media promotions & coordinating and implementing in -clinic promotions, In-store promotion & BTL	.
· Handled of 4 product promotional projects (for 4 different companies) simultaneously
· Handled a team of 4 Area managers, 28 Relationship officers, 2 office assistant and 2 technicians.
· Generated 15000 references and 500 Doctor Recommendations for Cadbury’s    “Bournvita little champs “.
· Promoted equipment’s and medical devices of Hemocue , Olympus & Siemens
· Enrolled 100 Doctors for Leads for “PORTEA” & promoted services of “PRACTO’ to 400 Doctors.
[bookmark: —_Project_handled_of_DABUR,_CADBURY’S,_P]6. Business Development Manager - Stemade Biotech: (Sep 2011 to Nov 2012) 
· 
· Business Development for Dental stem cell banking (Delhi & Hyderabad )
· Doctor Enrollment for referral plan and tie ups with retail chains for leads.
· Promotion of Dental stem cell banking to doctors (Dentist, Phy, Podia) and creating awareness among common public.
· Generated data of 2000 diabetic patients & enrolled 25 Dr’s for referrals.
· Helped in 12 sale closures & Tie ups done for lead generation (Gini & Jony, Himalaya  book depot & gyms) 
[bookmark: 5._Regional_Sales_Manager_(VACCINES)_-_I]

7.  Regional Manager (VACCINES) - Indian Immunologicals (HBI); (Sep 2000 to Sep 2011)
[bookmark: First_Indian_company_which_developed_ind](A division of National dairy development board & First Indian Company to developed indigenous Human Anti Rabies vaccine) 
· Launched the Company in September 2000 by appointing Abhay clinics.
· Developed a network of 600 Doctor’s Clinics as one stop vaccination center and generated sales of vaccines.
· Launched & established the brand of “Anti rabies, T.T, Hep –B, MMR & Measles Vaccine”.
· Region covered Western and central U.P   , Punjab, Haryana, and Jammu.
·  CME, awareness & vaccination camps, pamphlet promotion.
·  Appointed &handled 4C& F and developed network of 60“Abhay Shoppe distributor
· Developed 3 teams for 2 divisions (each team of 8 Field officers) and took the sale of Anti Rabies Vaccine to 1.20 Crore /annum.
· Recorded highest sale of “ABHAYRAB “got sales champion award
· [bookmark: —_Got_sales_award,_always_among_top_4_Re]Got sales champion award   at all India level continuously from 2005 to 2011
8. Sales Officer - Cadila Pharmaceuticals (June 1996 to Aug 2000)
· Launched the “Le sante” division at Meerut.
· Handled the sales and business development activities for products like SYMBIOTIK, PZIDE, NILIDE MYCOBUTOL and LORFAST.
· Recorded highest sales of SYMBIOTIK, LORFAST, NILIDE and Anti tuberculosis range in north India.
[bookmark: Leadership_Competencies][bookmark: Academic_Qualification][image: ][image: ] Qualification	


	1995
	B.sc
	1st division
	VBS Purvanchal University

	1999
	M.B.A
	B+
	C.S.M IGS SOUTH ASIA BRANCH



[image: ]Personal Details	

· Father’s name :Shri R.N Saxena             DOB   :   19th May 1975
· Address : 2230 Tower 2A Land craft  golf link Ghaziabad
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